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1. Who This Guide Is For / Who It's
Not For

This guide is designed for:

Individuals or couples purchasing their first home in Canada

Families assisting an adult child with a down payment

Salaried employees, incorporated professionals, and self-employed individuals

Buyers seeking structural clarity before committing

This guide is not intended for:

» Short-term property investors
» Buyers planning to relocate within 1-3 years

« Individuals seeking tactical mortgage rate optimization

This is a decision framework. It is not a transaction manual.

insightplanning.com



2. How to Use This Guide

You may read this in two ways:

Skim Mode

Review headings and trade-off sections to understand structural considerations.

Deep Mode

Work through each section methodically. If buying as a couple or with family support, pause and discuss
alignment at each major decision point.




3. Reality Check

Homeownership is often framed as a milestone.

It is also:

» Aleverage decision
» Aliquidity compression decision

e Along-term geographic anchor

You are exchanging:

« Flexibility for fixed obligation
 Liquidity for illiquidity
o Optionality for stability

For most first-time buyers, this will be the largest financial commitment made to date.

Emotional excitement is natural. Structural clarity is essential.
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4. The Real Decision at Hand

The visible question is:
"How much can we afford?"

The deeper decision is:
"Are we prepared to anchor our financial life to a leveraged, illiquid asset for at least
five years?"

This includes: Income durability, Cash flow tolerance, Relationship alignment, Career mobility,
Family coordination, Risk tolerance.

The quality of the decision is determined before the offer is written.
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PART |

Affordability & Capacity

5. Affordability Is Not Approval

Lenders determine qualification.
You determine sustainability.

Banks assess:

 Gross Debt Service (GDS) ratio
« Total Debt Service (TDS) ratio
o Credit profile

» Income verification

 Stress test rates mandated by federal regulation

These standards protect the lender.
They do not necessarily protect your long-term flexibility.



5. Affordability Is Not Approval
(continued)

Qualification vs Personal Capacity

Qualification asks:
Will the borrower likely repay the loan?

Capacity asks:

Can we carry this payment without compressing savings, retirement planning, and
lifestyle flexibility?

Capacity includes:

« Ongoing savings rhythm
» Retirement contributions
» Emergency reserves

¢ Childcare planning
 Variable income risk

o Lifestyle expectations
A household that qualifies at the maximum permitted ratio may function with very little margin.

Margin matters.
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6. Personal Stress Testing

Institutional guardrails suggest applying a personal stress test beyond lender requirements.

Consider three resilience scenarios.

Scenario 1- Income Interruption

If one income paused for six months:

« Could mortgage payments continue?
» Would emergency savings absorb the gap?

» Would lifestyle change materially?

Dual-income households often underestimate single-income exposure.

Scenario 2 - Rate Increase

If rates rose 2-3% at renewal:

» Would payments increase meaningfully?
» Would savings decline?

o Would stress increase?

Even if today's rates feel manageable, renewal risk is real.

Scenario 3 - Family Expansion

If childcare costs begin or parental leave reduces income:

o Does affordability remain intact?

» Can savings continue?

These scenarios are not predictions.
They are durability assessments.
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/. How Much Should You Spend?

Affordability answers what you could buy.
Spending answers what you should buy.

Two households with identical incomes may choose differently based on:

o Career mobility
 Travel priorities

o Proximity to family
* Risk tolerance

o Desire for flexibility

Comfort Ceiling vs Qualification Ceiling

Qualification ceiling = maximum lender approval.
Comfort ceiling = level where savings, flexibility, and sleep quality remain intact.

They are rarely identical.

insightplanning.com



/. How Much Should You Spend?
(continued)

lllustrative Comparison

Conservative

Lower Purchase Price

Under 30% Housing Ratio
Strong Liquidity After Closing
High Flexibility

Moderate

Mid-range Purchase Price
30-35% Housing Ratio
Moderate Liquidity After Closing
Balanced Flexibility

Aggressive

Upper limit Purchase Price
35%+ Housing Ratio

Thin Liquidity After Closing
Reduced Flexibility

The higher the ratio, the lower the margin for error.

insightplanning.com



8. The Five-Year Stability Rule

Transaction costs and market cycles introduce risk in short holding periods.
A five-year horizon is often referenced as a durability threshold.

This is not a guarantee of appreciation.
It is a buffer against:

o Selling costs
o Market volatility

¢ Relocation risk

Ask:

Are we likely to remain in this location for at least five years?
If circumstances changed, could we absorb selling costs?

Mobility decreases after purchase.
Clarity before anchoring matters.



PART I

Capital Structure

9. Down Payment Architecture

Your down payment is not just a hurdle.
It is a capital allocation decision.

Lower down payments preserve liquidity but increase leverage.
Higher down payments reduce leverage but compress cash reserves.



10. Comparative Down Payment
Modeling

lllustrative example:
Assume a $900,000 purchase price.

5% Down
* Minimal upfront capital

* Mortgage insurance premium applies
* Higher leverage

o Greater payment sensitivity

10-19% Down
¢ Reduced leverage

¢ Insurance still applies

* Moderate liquidity retention

20% Down
+ No mortgage insurance

e Lower payment

» Significant liquidity reduction

30%+ Down
¢ Reduced risk exposure

» Strong equity position

o Largest liquidity trade-off

The key variable is not just payment.
It is liquidity after closing.
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1. Liquidity Buffer Standards

Institutional guardrails suggest maintaining:

» 3-6 months of essential expenses minimum

» More if income is variable or self-employed

Homeownership reduces liquidity.
Unexpected repairs, income shifts, or family changes require margin.
llliquidity increases vulnerability.
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12. Using the First Home Savings
Account (FHSA)

The FHSA allows:
o Tax-deductible contributions
o Tax-free growth

» Tax-free withdrawal for qualifying home purchase

Consider:

» Annual and lifetime limits

* Qualification criteria

 Timing of contribution vs purchase

o Coordination between spouses

Using FHSA can accelerate entry.

But entry timing should align with readiness, not tax mechanics alone.

13. Using the Home Buyers'
Plan (HBP)

The HBP permits RRSP withdrawals subject to repayment over 15 years.

Consider:

» Required annual repayments
» Tax inclusion if repayment missed

¢ Long-term retirement impact

This is not free money.
Itis aloan from your future retirement capital.

Using it may be reasonable.
But repayment discipline must be realistic.
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14. Coordinating Registered and Non-
Registered Capital

When sourcing a down payment, consider:

o Cash savings

« FHSA

e RRSP via HBP

o Taxable investments

o Parental support

Questions to ask:
e Does this compromise retirement planning?
e Does this eliminate emergency reserves?

« Is liquidity preserved post-closing?

Capital sourcing decisions have long-term consequences.



PART lil

Debt as a Risk Decision

15. Mortgage Structure &
Risk Exposure

Mortgage decisions reflect risk tolerance.

Fixed Rate
o Payment stability

* Budget predictability

Variable Rate
» Payment flexibility

¢ Exposure to rate changes

Neither is universally superior.
The correct choice depends on volatility tolerance and cash flow resilience.



16. Rate Sensitivity & Payment Shock

Model a 2-3% increase at renewal.
Ask:

» Would payments remain manageable?
» Would savings slow materially?

o Would stress increase?

Resilience is measured under pressure, not comfort.
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17. Amortization Trade-Offs

Longer amortization:

e Lower monthly payment
o Higher total interest

« Slower equity growth

Shorter amortization:

e Higher payment
o Faster equity

» Lower long-term interest cost

The decision reflects cash flow priorities vs long-term cost minimization.

18. Renewal Risk

Mortgages renew.
Market conditions change.

Consider:

¢ Income trajectory at renewal
o Employment stability

» Rate environment uncertainty

Planning should include future refinancing risk.
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PART IV

Ownership & Family Coordination

19. Buying With a Partner

Ownership structure affects:

» Control
» Equity distribution

o Estate outcomes

Joint tenancy and tenants in common have different implications.
Legal clarity reduces future friction.

20. Unequal Contributions &
Legal Structure

If one partner contributes more:

o Document intentions
« Clarify ownership percentages

» Consider cohabitation agreements

Unspoken assumptions create long-term risk.



21. When Parents Are Involved

Parental support changes the decision architecture.
This applies to both buyer and parent.

22. Gift vs Loan Modeling

Gift

o Typically not taxable in Canada
* Requires lender documentation
* No repayment expectation

» But: Divorce exposure exists

o But: Estate fairness may arise

Loan

¢ Should be documented
 Clarify repayment schedule
o Clarify interest expectations

o Clarify trigger events

Informal arrangements often create family tension.
Documentation protects relationships.
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23. Family Risk Scenarios

Consider:

» What if the relationship dissolves?
o What if property declines in value?
o What if parent requires funds later?

» What if siblings perceive unfairness?

Support should not destabilize retirement security.
Alignment protects both sides.
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PART V

Ownership Reality

24. The True Cost of Ownership

Beyond mortgage payments:

e Property taxes

» Maintenance (often 1-3% annually)
¢ Insurance

« Ultilities

o Strata fees

o Special assessments

e Renovation costs

Ownership includes recurring and irregular costs.

25. Mobility & Exit Risk

Selling includes:

o Realtor commissions
e Legalfees
* Market exposure

» Potential negative equity

Short holding periods ampilify risk.



26. Change-of-Use & Rental
Considerations

If converting to rental:

¢ Income reporting required
 Principal residence exemption considerations

e Change-of-use tax rules may apply

Consult professional guidance before conversion.



PART VI

Decision Synthesis

27. Common Implementation Failures

» Buying at maximum approval

e Underestimating liquidity compression
 Ignoring rate sensitivity

» Using HBP without repayment planning
« Failing to document parental loans

« Ignoring ownership agreements

28. Trade-Off Mapping

Flexibility vs Stability

Preserving the ability to move vs anchoring for long-term predictability.

Liquidity vs Equity

Keeping cash available for life events vs paying down debt and building home value.

Timing vs Preparedness

Rushing to enter the market vs waiting for structural readiness.

Independence vs Parental Support

Buying alone vs accepting family capital with its associated obligations.

No structure eliminates trade-offs.
Clarity aligns them.



29. What Good Looks Like

» Sustainable housing ratio

» Emergency fund intact

» Registered accounts coordinated
¢ Parental support documented

o Stress tests passed

» Shared expectations aligned

Clarity before commitment reduces future friction.
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30. Structured Reflection Pages

Before proceeding, reflect:

1. Are we buying for stability or urgency?

2. Would we make the same decision under a 2% higher rate?
3. Is our emergency fund preserved?

4. Are parental expectations documented?

5. Are we confident in a five-year horizon?

Pause before proceeding.

31. Professional Coordination Notes

Home purchases may require coordination with:

» Mortgage professional

* Real estate lawyer or notary
o Tax advisor

 Insurance advisor

« Financial planner

Professional input reduces unintended consequences.



The Natural Next Step

If you're still unsure, that's normal.
The decisions covered here often involve family dynamics, taxes, or long-term
consequences that aren't always obvious at first glance.

Many people choose to review decisions like this with a trusted professional who can
help them pressure-test assumptions, surface trade-offs, and understand what's at
stake before acting.

Clarity now

Clarity now reduces chaos later.

This guide is not tax, legal, or investment advice. Personal circumstances vary and professional advice should
be obtained before acting.



